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In the podcast, Robert Smith hosts class 3 with the theme of understanding the reasons why a product sells, the risks and rewards that accompany an entrepreneur and ways of keeping competitors at bay. The three themes are discussed based on Ricky Ross, who was the most notorious and successful drug dealer in Los Angeles between 1980 and 1990. The podcast begins with Ricky commenting that he would have run mad if the government legalized drugs for such a move would drive the price of drugs down. Considering that drugs are addictive, an increase in price leads to more money in the dealers' pockets because drug users will struggle by all means to buy them. 
Alex Blumberg concludes s that the economics of illegal drugs reveal that illegalization makes the drug dealers like Ricky Ross richer while the level of crime increases. The sentiment is framed better by Peter Reuter. He states that the legalization of drugs would reduce crime, especially those related to drug dealing, including reducing Ricky affirms that selling illegal drugs earned him a lot of money from between $200,000 and $400,000 for every drug sell of $1,000,000. Ricky also highlights the challenges of engaging in the drug business. One has to pay protection fees to the big guys in the neighborhood to pass on navigating the streets. Also, legal procedures consume a lot. Lawyers must come into the equation to help in the case proceedings. There is also the need to buy guns for maximum protection of other smugglers.	
Stevenson and Wolfers also analyze the idea of barriers to entering the drug market.  The world of drugs uses violence as one of the barriers to entry into the business. Even if one enters the industry by lowering prices, he will be eliminated by violence. The same concept applies to companies that rely on their lawyers and business regulations to minimize competition.
